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Your trainer
Marc LANDON – marc@we-figure.com

CEO, co-founder, trainer, carpenter, climber and family man

He has over 20 years' experience in the training field. 
He uses digital tools to make training more interactive and fun.
He firmly believes that dry subject matter can easily be taught with a touch of laughter, 
even if the subjects are serious.
Marc has created and run induction, junior and graduate programs for leading French 
banks and asset management companies, which have taken him to New York, Hong 
Kong and London.
He lectures on bank organization and risk. He is known for his ability to make complex 
issues understandable to a wide audience.

He worked at Société Générale and then at First Finance.

His topics: Risk, Asset Management, CIB.
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Net Banking Income
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Financial Solutions & Expersise
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Program
Discovering GFS 

SOLUTIONS FOR PRIVATE INDIVIDUALS
NATIXIS WEALTH MANAGEMENT

CORPORATE SOLUTIONS
coverage
Payment solutions
Cash management solutions
Financing
Structured Finance solutions

SOLUTIONS FOR INSTITUTIONALS
Global Markets
Natixis Investment Managers
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Part 1 – CIB & coverage



What is the « CIB » ?

9



Natixis Corporate & Investment Banking offers a full range of financial services to corporates, 
financial institutions, financial sponsors, sovereigns and supranationals:
• Investment banking / advisory services
• Financing
• Commercial banking
• Capital markets
Its objective is to develop a long-term strategic dialogue with each of its clients and to maintain 
a close relationship with them thanks to its strong regional and international roots.

Its eight core industries are Energy (oil & gas, power and renewables), Metals & Mining, Real 
Estate, Transportation, Telecom & Tech, Environment, Healthcare, Insurance.
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What is the CIB ?



Investment Banking (Advisory business)

• Mergers & Acquisitions (M&A)
• Equity Primary Market (ECM)

IPO
Secondary offerings
Equity linked products

• Securitized Debt Issues (DCM)
• Securitization (GSCS)

• Investment advise
• Hedging advise
• Financing advise

Natixis CIB
Corporate & Investment Banking
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Corporate Banking

• Plain vanilla loans
• Syndicated Loans
• Structured Finance solutions

• Global Trade
Cash & liquidity management
Supply chain
Guaranties

Natixis CIB
Corporate & Investment Banking

C
ov

er
ag

e

Recognized expertise in buoyant sectors, 
particularly in infrastructure, real estate and 
energy: in Europe, 1st MLA in real estate, 5th in 
infrastructure worldwide, 4th MLA in renewable 
energy

8 core industries: Energy (Oil & Gas, Power & Renewables), Metals & Mining, Real Estate, Transportation, Telecom & 
Tech, Environment, Health, Insurance
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Treasury management solutions
• Correspondent Banking
• Cash management
• Liquidity management

Trade Finance
• Trade finance solutions
• Guaranties

Financing needs
• Credit
• Securitized Debt
• Capital Increase
• Selling assets

• Factoring (BPCE Factor)
• Securitization

Structured finance
• Project finance
• Acquisition finance
• Asset finance

Mergers & Acquisitions (M&A) 
•    Disposals
• Acquisitions
• Mergers
• Fairness opinion
• Spin off
• Defence

Global Markets
• Hedging
• Investments
• Financing

Natixis CIB

Natixis CIB
Client Solutions



"Coverage is client coverage: bankers.

Their objective is to develop a long-term 
strategic dialogue with each of their clients 
and to maintain a close relationship with 
them thanks to a strong regional and 
international presence."
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Coverage



• Perfect knowledge of the client
• Knowledge of all BPCE solutions around the world that could help the customer
• Intermediary between the client and the bank's departments in order to work on 

a long term relationship
• Defines counterparty risk & profitability
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Coverage
Role



Senior Bankers & Relationship managers

The role of the Senior Banker is to develop commercial relationships at a high hierarchical level 
with the bank's clients, in order to promote the bank's entire range of services and products, 
while targeting high value-added activities as a priority (consulting activities such as M&A, ECM, 
etc.). They have portfolios of about ten clients, not specialized by sector.

The relationship manager  is responsible for developing relationships with strategic clients
• Takes care of the daily management
• Promotes cross-selling and synergies and manages the bank's exposure to the client
• Contributes to the business strategy
• Is responsible for credit risk management 

Natixis CIB
Coverage



The role of the KYC Analyst is to conduct identity and reputational/money laundering/terrorist financing 
risk checks and controls on clients at relationship entry or during periodic reviews.
The main responsibilities will be as follows:

• Identify client type and documentation required for analysis
• Describe the client's ownership structure, controllers and beneficial owners
• Verify the identity and reputation of the client
• Build the client file by integrating the nature of the business relationship
• Define the various risks inherent to the client: regulatory and reputational risk, risks relating to the 

activity and products dealt with the client in the context of the fight against money laundering and the 
fight against the financing of terrorism, as well as the risks of embargoes/sanctions

• Interact with the different actors of the process and the Front Office; alert management and 
compliance if necessary.

• Update the KYC status in the repository(s) (authorization to process)
• Correct anomalies reported within the framework of the Permanent Supervision
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Compliance
KYC
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Part 2 – Bank’ s daily solutions



Little known by the general public, the Cash Management activity has nevertheless a 
major role within banks and for the life of companies: it guarantees to the customers 
the circulation of the liquidities necessary for the good functioning of their activity.
Cash flow optimization, management of means of payment, management of multi-
currency accounts...
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Global Trade
Cash management



Cash Management

Liquidity Management
Account management in euros and foreign 
currencies
Payments and collections, all currencies, all 
destinations 
Complete range of returns: acknowledgements, 
transaction and account statements 
SEPA and international formats
Large choice of interbank acquisition and clearing 
channels 
Risk control reinforced by security tools 

Physical and notional cash pooling
Valuation of cash surpluses: investments and account 
compensation 
Treasury reporting for increased visibility on liquidity 
within your group 

Global Trade



Correspondent Banking

For a bank, correspondent banking means opening an 
account in a foreign bank to carry out transactions in a local 
currency (dollar, yen, ruble, etc.).

• Centralization of your payments to and from Europe
• Optimization of your international payment circuits
• Facilitation of your euro payments in Africa
• Conversion of your payments into local currency with 

Natixis 

Trade Finance

Global Trade

A set of techniques and financial products designed to finance and 
support international trade operations: documentary credit, 
international flow management, foreign exchange hedging, etc.

It includes solutions such as :
• Import / export letters of credit
• Stand by letters of credit (SBLC) import / export
• International bonds and guarantees
• Import / export documentary collections
• Discounting of endorsed receivables, trade receivables with or 

without insurance coverage (Supply Chain Finance) 
• Import/export underlying trade finance 
• Integrated Renminbi services from France, Hong Kong, 

Singapore and Shanghai 
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Global Trade
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Part 3 – Vanilla financing 
solutions



• Credit (Term loans / RCF)
• Securitized debt
• Capital increase

• Shareholders, employees
• Private Equity (Natixis IM)
• IPO
• Secondary offerings
• Equity linked issues

• Selling assets
• Factoring (BPCE Factor)
• Securitization

Natixis CIB
Corporate financing solutions

Debt

Capital

Selling Assets



Term loan: This is a loan that is usually repaid in regular payments over a set period of time. 
They usually last between one and ten years, but can go up to 30 years in some cases. It usually 
has a floating interest rate. 

Revolving Credit Facility: This is a line of credit that allows you to withdraw money, use it to 
finance your business, pay it back and then withdraw it again when you need it. 

In other words, a Term loan is a type of loan that is granted for a specific period of time (the 
term). In the case of a revolving loan, the lender sets the maximum amount you can borrow, but 
you are free to decide how much you borrow and pay back each month. Your payment terms 
will specify how long you have to make the repayments after you withdraw the funds.
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Vanilla financing solutions
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Part 4 – Structured finance 
solutions



What is structured finance? 

The structured finance business consists 
of originating, advising, structuring and 
financing, in France and abroad, 
investment transactions, often based on 
real collateral (aircraft, ships, corporate 
real estate, commodities), or complex 
and structured loans.
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Structured Finance



What changes from one structured finance to another : 
• Risks
• Structuring
• Syndication

What's involved:
• In-depth knowledge of the client's sectors and geographical areas
• Precise knowledge of financing techniques
• Knowledge of global tax and accounting policies
• Structuring and distribution capabilities

Structured finance solutions
Differences



Natixis CIB
Structured Finance

Natixis CIB has focused on 8 core 
industries: 
• Energy (Oil & Gas, Power and 

Renewables), 
• Metals and Mining,
• Real Estate, 
• Transportation, Telecom & Tech, 
• Telecom and Tech, 
• Environment, Health 
• Health Care, 
• Insurance
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League tables & Awards
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Asset financing is a so-called structured financing solution. It allows financing the 
purchase of assets such as airplanes, boats, trains and in some cases real estate. 
These are medium to long term financings.

The bank acts as an advisor. It helps to structure the SPV by defining the risks. The 
risks are:
- non-payment of the rent, which corresponds to a corporate risk;
- cost of refurbishing the asset in order to be able to resell or re-let it. 

The bank brings the debt of the SPV alone in the case of a bilateral financing or with 
several parties in the case of a syndicated financing. The bank may also act as an 
agent, i.e. as an intermediary between the client and the financiers/lenders of the 
project.
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Asset finance
Asset Finance
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À la découverte des métiers Natixis – Beyond HR 35



• Study and set up files in the loan management system
• Analyze the components of new operations, and provide technical support to the sales team.
• Identify execution risks and ensure that they are properly covered.
• Manage all events occurring during the life of the files (utilization, commissions, repayments, interest, etc.)
• Ensuring the proper receipt of funds and the proper accounting of transactions (management of accounting suspense)

• Transmit all documents and information necessary for the Customer Administration to create/modify payment instructions 
and ensure that they are correctly entered

• Supervise the smooth running of the first drawdown with the Back Office and follow up on post-closing restructurings and 
their modeling in the dedicated tool.

• Interface with the various internal (Middle Office, Risk Management, Coverage, Compliance, etc...) and external parties (Banks 
in the banking pool if we are lead manager, Agent, stabilization organization, guarantors, Insurer...)

• Processing of external claims from participating banks, the lead bank of a banking pool in which the company participates, the 
stabilization organization, the insurer, etc.

36

The role of support functions in structured finance
Back office : role of Agent
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Investment banking



The investment banking teams provide 
corporations, financial institutions, 
financial sponsors, family offices, 
sovereigns, supranational entities and 
agencies with financial advice and 
solutions to support their strategic 
development, whether it be financing in 
the public and private markets, acquiring 
or disposing of assets, managing their 
balance sheet or adapting their capital 
structure.

Investment Banking



M&A - Mergers & Acquisition: This includes advice on acquisitions, disposals, 
mergers, spin-offs, defense 
SECM - Strategic Equity Capital Markets: This includes advice on equity financing 
(IPO, capital increase, equity linked products) 
DCM - Debt Capital Markets: This includes advice on debt financing (bond issues, 
green bonds, sustainability linked bonds, etc.) 
Acquisition & Strategic Finance: Financing of company acquisitions 
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Global Investment Banking
Businesses



M&A : Mergers 
& Acquisitions



A great gas pedal of growth and transformation, M&A is certainly one of the most 
complex activities a company performs. 

Companies need to manage their business portfolios. At any time, they can launch external 
growth operations or divest less strategic activities.

• For a buyer, the stakes are multiple: validation of the strategic interest of the acquisition, 
identification of the risks associated with the target, setting up the financing of the 
operation, anticipation of execution difficulties, etc. These issues are very specific to each 
transaction: geographical particularities, acquisition of the entire capital or implementation 
of a joint venture, market operations, talent retention, antitrust, etc. One thing in common: 
these issues must always be dealt with in increasingly short timeframes.

• For a seller, the challenge is to maximize the value of the divested business and to control 
the separation process.

Mergers & Acquisitions



We have a strong presence internationally, with a network of more than 350 
professionals across seven specialized companies worldwide. Our innovative 
model is based on the specialization of the boutiques, each team providing a 
local and complementary expertise with their own identity and strength while 
delivering active collaboration between our partners and clients.
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Natixis CIB
Mergers & Acquisitions



Main deals
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M&A : Mergers & Acquisitions

Capital increaseMergersAcquisitions Disposals Others (JV, 
defense,…)



SECM : Strategic Equity 
Capital Markets



We advise, structure and execute solutions for companies and strategic investors 
throughout their equity lifecycle, from pre-IPO to delisting, integrating equity 
investments and divestitures, equity financing and monetization, convertible bond 
issuance, equity hedging, employee benefit plan management and cash flow 
enhancement. We also provide a global equity distribution platform through a multi-
brokerage model covering Europe, the Middle East, Asia Pacific and the United 
States.

Strategic Equity Primary Markets



The objective of the Equity Capital Market or ECM is to cover the equity financing needs of 
companies via the market (IPO, capital increase, convertible bond issue). 
The ECM is generally divided into several divisions: 

• The Origination team is the team that will generate the pricing of the transaction (i.e. 
determine the price range) and pitch it to the client (offer to buy the securities issued). This 
is both a technical and commercial job, with a strong relationship with the client.

• The Syndication team is in charge of monitoring the market and placing transactions on the 
market. This team communicates with traders and is therefore in contact with investors.

• Structuring is the team of lawyers that accompanies Origination throughout the preparation 
and execution of the transaction. It is the team that liaises with the Market Authorities.
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Strategic Equity Primary Markets
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SECM : Strategic Equity Capital Markets

Capital increase

Secondary 
offerings

Hybrid 
securities

Initial Public 
Offerings

Main deals



DCM : Debt 
Capital 
Markets



DCM covers the financing needs of companies through the issuance of debt - both in 
the form of loans and bonds. 
DCM offers an alternative to equity issuance while addressing a wider range of 
clients than ECM, by providing financing solutions to governments, sovereign wealth 
funds and other institutional clients. It is halfway between Corporate Finance and 
Market Finance. On the one hand, the DCM originator supports the financial 
departments of companies. Each issuer has its own credit quality, which depends on 
the microeconomic outlook. On the other hand, the bank mandated for an issue 
distributes the bonds to investors on the markets.

Debt Capital Markets
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DCM : Debt Capital Markets
Primary debt markets

Private placementsPublic issues

Main deals

USPP

EuroPP

Schuldshein

IG

High 
Yield

Hybrid

Secured Sustainable
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Global Markets

Products1
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Assets / Products Cash / Comptant Dérivés / A terme

Equity Stocks
- Forward / Terme
- FRA, NDF
- Futures
- Swap

Fixed income Loans / Bund / Bonds / CP
ABS / OAT

Forex EUR, USD, CHF, INR, KRW, 
JPY - Options

- Warrants
- Cap / FloorCommodities Oil, gas, gold, pork, wheat, 

copper

Vanilla products



A derivative is a contract that makes it possible to fix today the conditions of a 
transaction for the future: Purchase / Sale / Loan / Borrowing

54

Derivatives

t0 t0+6M



55

Structured products

Exotics

Synthetics

Hybrids

Product similar to an existing 
Product.
(financial, regulatory, accounting, 
tax or liquidity arbitrage)

Fixed income + Equity

Binary
Option



Global Markets

Jobs2



Sales

Traders

Structureurs

Recherche

Global markets



Sales, specialized by customer and sometimes by market, are there to provide a 
market response to customer needs.

58

Sales

Client SALES

KYC

Coverage

Market agreements

Risks



The KYC procedure allows companies to identify and verify the identity of a 
customer and to ensure that the customer is who they claim to be. As part of 
due diligence, the objective of KYC is to prevent the establishment of business 
relationships with persons associated with, among others, terrorism, corruption 
or money laundering.
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KYC
Know Your Customer



Specialized by market, by product and sometimes by currency. They are product 
specialists.
There are different types of traders:
• Flow 
• Market makers
• Proprietary traders
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Traders



The structurer is responsible for the design and manufacture of innovative and 
customized financial products to meet the needs of clients. 
He offers clients customized products, created from existing underlyings and with a 
varying degree of complexity. Thus, he assembles several financial products to create 
a more sophisticated one.  

He must then draft the documents required for transactions according to established 
models and produce the sales and marketing materials.
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Structuration



• Economists
• Strategists
• Financial & credit analysts
• Quants
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Research



Global Markets

Solutions3



Hedging

Investments

Financing

Global markets
Solutions



Global Markets

Organization4



Global Markets brings 3 types of solutions to many clients (retail, asset managers, 
Souverains & Supra, Hedge Funds, Family offices, Banques centrales, 
Entreprises, Assureurs)

66

Organization



Discovering GFS

Partie 7 – Natixis Investment 
Managers



68

Third parties asset management

Third parties asset 
management

Mandates Collective
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Amounts in Europe
Mandates vs funds



• Management fees: Management fees are essentially used to remunerate the management company for 
its expertise, the fund's operating costs and the fund's distribution. They are generally between 0.5% and 
3% per year for the most expensive funds. For the same fund, management fees can also vary significantly 
depending on the type of investor concerned and the distribution method. Units sold to the general 
public generally include in their management fees a portion that is passed on to the distributor. 

• Performance fees: Some funds charge performance fees in addition to management fees. The main point 
is to know what the outperformance is measured against. In general, it is calculated on the basis of the 
fund's benchmark index, which is indicated in the prospectus (more rarely on the basis of a fixed return). 
Outperformance fees are not included in the current charges of the KID, but an estimate of their value is 
taken into account in the calculation of the NAV.
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Turnover of an asset management Co
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Rankings AUM



Natixis IM

Ranked among the world's largest asset managers with €1,095 billion in assets under 
management, Natixis Investment Managers (Natixis IM) offers a range of diversified solutions 
covering different types of asset classes, management styles and vehicles, including innovative 
environmental, social and governance (ESG) strategies and products dedicated to the 
development of sustainable finance.
Natixis IM teams work in partnership with their clients - institutional investors, investment 
funds, companies and individuals - to understand their specific needs and provide them with 
information and investment solutions tailored to their long-term objectives.
 
Natixis IM is part of the Global Financial Services division of Groupe BPCE, the 5th largest 
financial institution in Europe and the 2nd largest banking group in France through the Banque 
Populaire and Caisse d'Epargne networks.



In this context, Natixis Investment Managers International is the leading manager of the group's 
open-ended funds in Europe and brings together three activities:
- The distribution activities in France of Natixis IM's asset management offer;
- The "Solutions" asset management division, which aims to provide innovative, high value-
added offerings based primarily on the management expertise of the group's various affiliates;
- A service platform called "International Business Operations", a center of expertise serving 
distribution activities and affiliates.

With this new centralized operational platform, Natixis IMI aims to further develop its presence 
in France and internationally, optimize the functioning of its multi-affiliate model and 
strengthen its commercial efficiency by providing more added value to its clients and 
distributors.
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Natixis IM International
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Natixis investment Managers
AUM : 1107 MDS €



Based on the hypothesis of adding value by exploiting inefficiencies.
There are multiple techniques to detect these inefficiencies:
• Fundamental
• Quantitative
• Techniques

Active management: implementation of a process to detect inefficiencies and transform them 
into added value through portfolio construction

P.76

Active asset management
Generate Alpha



Sector

Securities

Country
(Geography)

P.77

Active approach
top down

Target : outperform EUROSTOXX 50

TOP

DOWN

UP

BOTTOM



Consists in analyzing all the factors likely to influence the evolution of a financial asset in order 
to deduce an allocation (6 to 12 months) by favouring : 
• one asset class over another on the one hand
• a market (or a zone) compared to another
Factors analyzed :
Fundamental: on a macro/micro-economic level
  - economic cycle
  - monetary cycle
  - dynamics of corporate profits
Relative valuation of markets
Market dynamics: volatility, liquidity factors, flows and volumes, technical analysis

P.78

Active Approach
Top down



The value style consists of investing in discounted securities, i.e. companies whose share price is 
lower than their intrinsic value.
To detect them, the value investor can, for example, use stock market multiples to compare 
companies with each other and/or with their historical valuation: price to earnings ratio, price 
to book ratio, price to sales ratio, price to cash flow ratio, dividend ratio.

The growth investor looks for stocks with earnings growth potential above the market average.
To detect these "growth" stocks, the investor can, for example, look in particular at the growth 
in earnings (historically and prospectively), turnover, cash flow or the book value of the 
company.
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Styles
Value / GARP / Growth



Thematic investing, often referred to as "trend investing" or "mega-trend investing," is an umbrella term used 
to describe investment approaches based on certain economic, social, technological, or business themes. In 
an ever-changing world, these themes typically focus on two drivers that impact the long-term behavior of 
companies: demographic changes and technological advances.
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Thematiques
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Real estate
AEW
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Real estate
AEW



Real estate funds
AUM



Real estate funds
Ranking



Private Debt
AUM
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Types of debt

Hybrid



Private debt



Senior loans made to middle market companies without intermediaries. 
They may include RCF lines and second lien (mezzanine) loans. 

Unitranche facilities, which combine different debt instruments under one umbrella, 
are also becoming increasingly common.

Unitranche debt refers to a type of financing that combines a senior and a mezzanine 
tranche into a single hybrid tranche, reflecting leverage and a weighted average rate.
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Direct lending



Debt investments made with the intention of taking control of a company, usually in 
financial distress. Special situations may include secondary market trading, direct 
origination or distressed debt where the manager believes there is a price 
dislocation.

Differs from special situations in that it generally involves the purchase of securities 
in the secondary market, rather than a new issue of debt or structured equity.
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Special situation & Distressed
Special situations



After 2 rounds of equity...
Debt financing provided to venture-backed companies. For entrepreneurs, venture 
debt - also known as a venture capital loan - allows for a longer exit period without 
further diluting ownership. 
Venture debt is a type of short- to medium-term debt financing provided to venture-
backed companies by specialized banks or non-bank lenders to finance growth and 
capital expenditures.

90

Venture debt
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Risk / return
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Investors
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Main funds



Founded in 2000, MV Credit is one of the first independent private equity firms to 
enter Europe and has the longest-standing management team in the industry. It 
invests in senior and subordinated debt across Europe, targeting defensive and non-
cyclical industries and regions where it has developed a deep understanding. It offers 
tailored financing solutions to high quality companies and creates value through 
active engagement.

EUR 4.4B at September 30, 2022
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Private Debt affiliates



Debt used for infrastructure development and investment in existing assets, typically 
with longer terms (30+ years) due to the extended useful life of assets.
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Infrastructure



• Core infrastructure: This is the most stable form of infrastructure equity investment, as these assets are generally the most core to the company or the 
least risky. Returns are generally from income, with limited upside from capital gains, and the assets are generally held for the long term (more than 
seven years). Revenues and cash flows are typically governed by rate regulation, availability agreements (which provide for the payment of revenues as 
long as a facility is able to operate), or long-term contracts with highly creditworthy counterparties, such as governments, municipalities, and leading 
industrial companies.

• The super core includes assets such as regulated utilities - which have regulated rates and low volume variation - and availability-based public-private 
partnership projects.

• Core includes unregulated pipelines and transportation-related assets such as toll roads, highways and airports, fiber optics and telecom towers.

• Core-plus infrastructure: These assets have some similarities to core infrastructure; however, the cash flows of core-plus assets are generally more 
variable. Income is still a component of the overall return, but there is also the potential for greater capital appreciation. The holding period for core-
plus assets is generally longer than six years. Core-plus infrastructure still consists primarily of brownfield assets. These assets are generally less 
monopolistic than core infrastructure and may include a growth/GDP component or other form of asset or contract optimization.

• Core-plus investments carry more risk and can offer returns close to those of private equity investments, up to 15% or more. These assets mimic the 
characteristics of traditional infrastructure investments but are not universally considered part of the asset class. Examples of core-plus assets include 
fish transport, vacation villages and crematoria.
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Taxonomy of infrastructure investments



• Value-add infrastructure: These investments typically include less monopolistic assets, assets that have a significant focus on growth, expansion or 
repositioning, and some greenfield assets. The holding period for value-add infrastructure is generally shorter than for core-plus infrastructure and is 
typically between five and seven years. Returns come primarily from capital appreciation rather than ongoing income.

• Opportunistic infrastructure: These are the assets with the highest degree of risk but also potential for return. They may be assets that are under 
development, located in emerging markets, subject to a high degree of volume or commodity price exposure, or in financial distress and in need of 
significant repositioning. In general, opportunistic infrastructure assets share many characteristics with private equity investments. Holding periods 
typically range from three to five years and returns are derived almost entirely from capital appreciation.
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Taxonomy of infrastructure investments
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Taxonomy of infrastructure investments



Infrastructure
AUM



Infrastructure
Rankings



Vauban Infrastructure Partners is a leading European asset management company specializing in 
private equity infrastructure investments that contribute to the sustainable development of local 
communities and their environment. The company structures and manages funds that invest in the 
design, construction, maintenance, financing and operation of critical infrastructure in the 
transportation, social, digital and community services sectors. Vauban supports industrial partners, 
users and public authorities by adopting a long-term investment approach. Vauban's team of experts 
strives to identify investments with strong growth potential and resilience to address uncertainties 
and risks and achieve its goal of long-term profitability.

With nearly 10 years of market presence, offices in Paris and Luxembourg, and a team of 35 
professionals who are experts in their field, Vauban manages €3 billion in more than 50 projects 
financed through 5 core infrastructure funds.
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Vauban Infrastructure Partners
Investissements infrastructures en fonds propres

EUR 6.8B au 30 septembre 2022



The most common real estate debt strategy is direct lending to acquire real estate. 
This can include the purchase and sale of securitized real estate loans in the 
secondary market (MBS). Risk profiles vary depending on the underlying assets.

102

Real Estate
Debt
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Private equity
Investment phase
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Private Equity
AUM
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Private Equity affiliates

Flexstone Partners was formed by bringing together four private 
equity firms - Caspian Private Equity, Euro-Private Equity France, 
Euro-Private Equity Switzerland and Eagle Asia Partners - to 
enhance service to clients worldwide. With more than 20 years of 
private equity experience, Flexstone Partners' teams operate in the 
most attractive markets in North America, Europe and Asia Pacific 
to capitalize on sustainable growth opportunities. Clients can 
benefit from customized solutions in private equity, real estate, 
private debt and infrastructure, thanks to our specific expertise in 
the hard-to-reach small and mid cap segments.
EUR 5.5B at September 30, 2022

Naxicap Partners is a French private equity firm active in all sectors of 
activity, in LBO and growth capital transactions. For more than 25 
years, Naxicap has been supporting small and medium-sized 
companies (SMEs) and mid-sized companies (SMBs) through majority 
stakes in France, the Benelux countries, Germany and Spain. 
Naxicap's objective is to generate a solid and stable performance 
while minimizing the level of volatility on behalf of its investors. It is 
deeply committed to the responsible development of its portfolio 
companies.
EUR 6.5B at September 30, 2022

Seventure Partners is a leading European venture capital firm. The 
company is an active partner of innovative companies in the fields of 
digital technologies and life sciences. Since 1997, Seventure Partners 
has financed over 250 companies. It is strongly involved in economic 
wealth creation and technological development, particularly in France 
and Europe.
EUR 934M as of September 30, 2022
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Questions ?



It’s not what we 
teach that is 

important, but what 
you learn !


